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I ntrod ucti on 
Women forms about 50% of the human race. It is well known that poverty, hunger and 
malnutrition are comparatively more among coastal fisher folk . Coastal fisheries being a common 
property resou rce, stake holders in the upper strata with better equipments and facilities are empowered 
to earn higher income which is further widening the gap between the rich and poor. 
The wnequal distribution of income coupled with iIIiteraoy and lower soclo- economic status leads 
theFi her famllles. into U, is deplorable situation. The Nationa l Agricu ltural Technology Project entitled 
"StudIes ,011 Fishe:rwomen Tn coastal ecosystem of Andhra Pradecsn, ~rnatka. Tamllnadu and KeraJa~ 
explored the socia-economic status of fisnerwomen and found lhe families where in women are active ly 
Involved in one Or other owupatlon has floulished and achieved all round development. Adequate 
training on different post-harvest activities has been proVided to different stakeholders of various villages 
for the empowerment of women. In this context It was felt appropriate that some of the flsherwomen who 
has excelted in their profess'on 011 !.heir {)wn and contributed substantially for the higher soclo-economic 
status of their families wfl l be depicted as role mod@ls. Three such cases in the southern coast of Kera la 
and two in Karnataki;l state are olle In chennai and one in Andhra Pradesh given below . 
1, Mrs. Thressia - A successful .clam processor cum- vendor at Thekkumbhagam in Kollam District of 
Kerala 
Name of the fisherwoman (Age in years) 
Husband 
Children : 
ADDRESS: JoechanThressia Nivas 
Chavara . South, 
Thekkumbhagam, 
Kollam. 
: Mrs. Thressia (46 years) 
: Mr. Joechan (52yeras) 
: Mrs. Sisily (29 years) 
: Mr. Antony (25 years) 
: Mrs. Subi (23 years) 
Mrs. Thressia Joechan is an enterprising fisherwoman. She has come up in the society with her 
consistent hard work, mental strength and enterprising outlook. 
*Central Marine Fisheries Research Institute, Cochin 
H Acharya N.O.Ranga Agricultural University, Hyderabad 
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Thressia is the youngest daughter among the eight children of 1':1 poor fisherman ~t 
Thekkumbhagam village of Kollam District in Kerala State. 
She got married at the age of 18 years to Joechan .• who Is a also an active fis11ermafl. A that 
time she ha·s been given 5 cents of land as dowry. They built a hut in Ihat land and s\<.') rted theIr life with 
great difficulties . Her husband lone couldn't meel the requirements of the family when a ctlild was bom, 
I enee, Thressla was compelled to work as a fish trader to add to the famlfy income:. DUring those- days 
she used to b~,y clams and process I by herseff and sell tt in the nearby househol~s. Tt,e money, she 
earned from t lIS was hardly sufficient for tf.'le famUy . he householdexpe ses also Inct'eased when the 
dem nd ·ror many items enhanced day by day As she could not go to school, she had a great desire- to 
send at least her cllrldren to school, and for thiS she was ready to work hard. 
Clam collectors wil l bring c lam from the baokwaters by morning about 10' 0 dock. At that time "She 
ussd to blW 25 buckets of c lam. Each bucket contains 10 kg Clam, which gives l ' kg meat. sa on an 
average, she gets 25 kg meat per day, For processing. she Is engaging eight jadi.es, wtlo re pa!jd 
RS.8/bucket. They could finlsh off proc-esslng w,thin 4 hours. So th is forms only a part time job fQr th ese 
tadles. BlIt she gels t1e sansfacflon of providing jobs to the ladies of her rleighbourhood. The processed 
meat Is sold to expor companies @ Rs . 16-25/ kg. But the company [s t"S kJllg the meat only thrIce In iii 
week as til e purchase. orde for clam is less So on oth,er days she used to s II the shucked tn'e~t In the' 
market, whIch gives only 14-15 kg. Tl1e clam shell. each vessel weighing about 15 kg, Is sold 0 s.ome 
agents: of cement factory fortnightly Every fortn ight there w \I be 5-8 vessels 0 Shells . This glv&s Rs. 40~­
vessel So monthly, on an average, she gets Rs. 5001- by seHlng the sheiL 
Now she could earn an amount of Rs. 1 aaaO/month from clam processing and vending. This 
income supplements the income of her husband from fish ing activities. 
With her hard work and better management of money, she could give college education up to 
dtlgree level to her son. Her elder daughter wt'lo studIed up to plus two got married to a pe son wondl'lg In 
Gulf country. The younger daughter who also studied up to plus two got married recently to a person 
working in Gulf country 
Now she is having a somewhat good house with modern amenities likes lV, FrIdge. and Phone 
etc. Her message to the sociely .is " If h~rd work and p.ersaverance s there, women can reaoh to 
any evel ." 
2. Mrs. Amalorphavam - An enterprising fish vendor at Poovar in Thiruvananthapuram District 
Name of the fisherwoman (Age in years) 
Husband 
Children: 
ADDRESS: Door NO .224NI 
Erukkal vila, 
Poovar, 
Thiruvananthapuram .. 
*** College of Fisheries, Mangalore 
: Mrs. Amalorphavam (52 years) 
: Mr. Joseph (Late) 
: Mr. Pushparaj (29 years) 
: Mrs. Sosamma (27 years) 
: Mrs. Reena (25 years) 
: Mrs. Preseetha (23 years) 
: Miss. Sritha (18 years) 
Amalorphavarn Is naillllg from the Poovar village in Nieyyatlnkara Taluk of Thiruvananthapuram 
District, Kerale State. She is 52 years old Md working as ill fish vendor. Currently she purchases the 
fresh fish from Poovar, Vizhinjam, Neerody and Puthyathura landing centers and sells at disjant markets 
like Palayalam and Parasala. 
She is an illiterate. She is the 6 th daughter of Mr. Sabarimuthu and married to one Mr. Joseph 
during 1968. Ms. Amalorphavam was involved in net mending before her marriage. Although her 
husband is engaged as a shore seine operator, the income earned by him is not sufficient to take care of 
the entire family. Since the job opportunity in net mending has drastically declined Mrs. Amalorphavam is 
frantically trying to find out an alternative occupation in those days to help her husband to feed the family. 
Initially she could purchase fish for an average amount of Rs. 1001- and sells the same to about 
Rs1501- as a head load vendor. With the increased transportation facilities, she has shifted her activities 
to the nearby markets in Poovar and Neyyatinkara. On those days she used bamboo baskets 1 aluminum 
pots for transportation of fish. 
Now she uses plastic containers for transportation and uses ice for maintaining its quality. Her 
investment is about Rs. 20001-, for day to day fish purchase alone and hire auto rickshaw for 
lianspartat ~on, The dally earnings range ·from Rs. 100-500 per day, Altl'lollgh her husband expired in 
1992 while in fishing, she co~ld bring up her family of five children, one boy and four girls. 
Her son studied up to graduation and currently working as Assistant Chemist in Titanium factory 
at Thiruvananthapuram. Three of the other daughters are married to fairly rich families. The last 
daughter is studying for her degree course. Now she is a member of the Self Help Group of Poovar and 
commanding reasonably good respect among the neighbourhood. Amalorphavam is a happy woman 
now and strongly suggests that woman in fishing villages can easily take up fish trade or dried fish trade 
as an occupation. 
3, Mrs. Bhageerathy - Fishing cum-marketing as a family enterprise 
Name of fisherwoman (Age in years) : Mrs. Bhageerathy (56 years) 
Husband 
Children 
Address - Door NO.4 78 
Kadavi Parambil House, 
Aroor Mukkom colony, Arcor, 
Alapuzha (Dist) 
: Mr. Thankappan (71 years} 
: Mr. Pradeep (34 years) 
: Mr. Prakhash (32 years) 
: Mrs. Pravadha (30 years) 
Bhageerathy was born in 1947 at Pallipuram, a fishing village in Alappuzha District of Kerala. Her father 
died when she was only 11 years old. Her father and mother were fish vendors. She discontinued her 
studies at 6th standard after her father's death. The poverty and hunger of family compelled her to seek 
some employment. Bhageerathy discontinued her studies and started working in a coir factory to 
support the family financially. 
She got married at the age of 20 to Mr. Thankappan, who was a resident of Mukkom colony of 
Aroor. Shri. Thankappan was a member of a big fishemlen family of ten ch ildren and he was the 9
th 
member. Initially they were living in a joint family set up with out earning anything for themselves. 
Bhageerathy was looking after only the usual household work of the joint family. 
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en years aftedhair marriage, Thankappan and Bhageerathy shifted to a smalll10use In 6 cants 
of land at Arcor Mukkom colony with their 3 children. A tar shifting to their own house she t Iilught of 
going for some job tb enhan-ce the financial status of the family. Then she started fish vendfrl'gl Her 
husband was having ~ stake nets. The, fish, he brought was sold by Bhageerathy fi~t In the nearby 
households aod later In the f ish mark,e,. When Bhageerathy has ta.ken the responsibility of seliflllg the 
flsh, ThanKapan !;lot more lime to engage in 'fishing and net mending. With the joint effort of husband -a nd 
wife, they cOl,lrd earn more and give good education 10 their child ren. But after some years Thill nk~PPan'lii 
heal h became weak as- he was suffering with TB, Asthma and prostrate probrems. Then the elder sbl1, 
wl~o has studIed up tQ Pre-degree also joined In theIr trad itional fishing activities, Bhageeratlfy 
oon~ll1lJed her Job of ~elling of fish , Nt:)w the elder son having his own famlly and they are staying In a 
separate house. Her younger son, Who stut;lled up to 8 ,Sc. is a Government Servant, w()\'king ('tsa 
fireman , ,e is also-stay hg With i em alcmg With his WIfe and chitdren. 
The one and only daughter Pravadha, studied upto S.S,Le, was also married at the age of 22 to 
an officia l working in a private firm_ Nbw Bhageer3thy Is a contended and happy woman as she could 
bring the children to a reasonably good status, Now they own a good house with modern amenities like 
Fridge, Television, Telephone, mixi and also own a Motor cycle, 
Althoug Bhageerathy un'derwent Bypass surgery, during 1994, s he tS not ready to sl,l idle.. Now 
'so, she js slllfllhg the fish oaugl1ll Ih their stake net, n the nearby market. Whenever moce catch s 
obtained it is salted and dried. This also gives the family some additional income, 
Bhageerathy sates that women in fisheries sector can always playa key role to supplement the family 
income, They can always promote the habit of savings and this will help the family to tide over the lean 
season and also make appropriate productive investment. She feels that fish trade always form the 
easiest and alternative employment avenue for fisherwomen of coastal region . 
4. SMT. BANUMATI KARKERA - FROM FRESH FISH VENDING TO ICE PLANT OWNERSHIP 
Smt. Banumati started her fresh fish selling business in early 1970's when she was 16 years ord 
with 1:1 capital investment of just Rs. 5.00/-laken as loan from Canera Bank, Hoige Bazar, Maligalore. She 
ventured in 0 th is trade, .e(s she wes irliterate and poor. Her daily routine inVOlved buying of fresh fish 
through a llctlqn at Mangalore laRdIng cente , carrying on head load to Jeppu market about 2, . Kms away 
and vending till 7.00 PM. Banuroat dontlnued her retail fresh fish trading business fo nearly a decade. 
During thIS pe:nod, her bUSiness grew ffom inillal single basket to 10 baskets per day, which made her to 
go info( a three-Wheeler te.mpo. Within few years she repaid her loan and with the bank's 
encouragements purchased a matador van, She extended her business to neighbouring Kerala State, 
which is just 25 Kms away_ 
T he hjgh demand' for resh fish n Kerala State made her a expand her territory as far as 
Kasargod, Car1flcmore and C~Jjcut. Banurnati effec 'onateJy called BafltakRa, realized that the use of Ice Is 
essential for long distance transportation of fish. She was experienCing difffculty jn purchasing ice , The 
demand and cost of ice as 1'1 9h on days of heavy landfng, T his made Banumatl to th ink about starting 
an ice factory, Though shaY/as relucta.nt initially, with encouragement from her family members and 
bank, she established "GajanaM Ice and Cold Storage" in 1986 with a capacity of 15 tonnes per day at 
Horge Bazar about 2 Kms , from MangaJore fish landing center with an investment of Rs. 8 lak11 , The 
factory was. inaugurat~d by Shri,S-K-Am n and Shri. Blasius O'Souza,~hen M.L.A and MInister 
respectively. With he a¢vent of multi·day fishfng, tlie demand for ice has incr,easad considerably , EvelY 
deep sea trawler reql1ira5-G tempo loads of crushed ice per trip (about 4 tonnes) 
Smt. Banumati attrib!Jtes her success to hard work and her will to cross all hurdles with a desire 
to earn more. She is married to Shri. Prabhakara Karkera, who is a hard working fishermen. 
Smt. Banumati has four children - 2 sons and 2 daughters, The daughters are happily married 
and settled , Her elder son looks after the ice plant and the other assist the mother in fish marketing 
business. Smt. Banumati is in her fifty's now, activ31y working for nearly 12-16 hours a day. In addition to 
ice factory, she manages the trading of fish on large scale, sending consignments from Mangalore and 
receiving fresh fish from Tamil Nadu, Kerala and other parts of Karnataka. She is experiencing a slag in 
her business due to the entry of too many traders for too little fish, as it was vice versa 30 years ago. 
Banakka is choosy about the quality of fish ,she avoids fishes of trawl catches, buys only purse 
seine and gill net catch as the fishes are fresh and last longer in ice. The increased electricity tariff has 
reduced her profits. She feels that the recovery of money from fishermen depends on fish landings and 
quantity of catch per boat. S.mt. Banumati says that remaining as housewife alone restricts women where 
as if she manages both in and out side the home that brings contact with many people providing 
opportunity and building self-confidence. Smt. Banumati concludes the interview by saying, "Success 
comes to those who work hard and put sincere efforts, whatever may be the profession" 
5. SMT. HEMAVATHY PUTHRAN of KARNATAKA - FOLLOWING THE FOOT STEPS OF HER 
MOTHER IN DRIED FISH MARKETING 
Hemavathy was introduced to traditional processing of fish by her mother Sheshamma in late 
1960s when she was only 12 years old. Since then she is processing all types of fish. Fish varieties 
mostly used by her are Mackerel, Sardine, Soles, Anchovies, Small sized Shrimps, Silver belly and Li~ard 
fish. Hemavathy is of the opinion that the processing of fish is highly labour intensive and requires 
support and co-operation of all the family members. One person alone cannot manage it. One of her 
sister assists Hemavathy in purchase of fish at the landing center and sends by tempos to drying yard . 
Hemavathy has employed five labourers on daily wages for curing, salting drying and packing the end 
products. The drying season extends from September to May nine months in a year. In the first three 
months, Hemavathy concentrates on smaller quantities of fish, which are dried partially for a day before 
they are sold. Her investment varies from Rs. 5000-10000/- per day and gets her money back with in 2-3 
days. ' . 
But after Deepavali that is from November onwards, she shifts to large-scale operation investing 
huge sLIms of money on fish and dry the fish for 4 to 5 days. These fully dried products are packed in 
polythene lined gunny bags and stored till the end of May. The entire stock of the dried fish is stored up 
to the commencement of rainy season. She disposes her entire stock of dried fish accumulated over the 
5 months in June, when the·demand for dry fish starts and clears all her loans. She not only gets back 
her investment but also earns profit. The daughter of Hemavathy is convent educated and interested to 
peruse her education. 
Looking back, Hemavatlly feels happy. By following the footsteps of her mother she has 
achieved what she wanted and she is proud of her profession as she could give employment to five 
members, 
6. Smt. P. Roopavathy, Kovalam fishing village, Kanchipuram 
Smt.P.Roopavathy Wlo Shri. Panneerselvam, once a very poor housewife turned Self Help 
Group Organiser hails from Kovalam a small fishing Village of Kancheepurpam District. She was a very 
poor fisherwoman eking out an earning as small time fresh fish vendor in and around Chennai which is 
about 45 km on the northern side of her village. Owing to her low income she could not even send her 
eldest son to a formal education. She has got two sons and her husband is a fisherman going to the sea 
for fishing and earns a meager wages as a fishing hand which was inadequate for meeting their family 
expenses. Later her association with the Kovalam Field Laboratory prompted her to start a new venture of 
supplying live experimental specimens like lobsters and fin fishes to the Madras Research Centre of 
CMFRI. 
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She has studied up t~ eighth standar? and she had an oppo~unit.Y. to work as an enumerator for a 
re.s:earol1 project pf the InstItute, At 1hat tIme, her ta lents were Ident lfl~ by the PrOject Leader who 
imtlated the survay. She was motlVa~d !oform B Self-He!p Group compnslng women of sfmllar nterest. 
B~ . the piC-lute was Ilot rGSY and ther-e "'fare many ?~jectio n s to her; 8~t Sne OVEilfcame Ihe 'objec~tons 
with the help of the awar.el"le~B· m~etlllgs organized by OrJ-I.M,iKaslm, cePlr Che"I'j~li about the 
Importance and advantages of the Self-Help Groups. Now, many women joined the SHG and 
S~t.Roopavathy became a trusted lead~r ?f that gro.up .and she. is the Secretary 0: the ?elf Help Group. 
ThiS SHG not only functions as an Institution of social Inter action but also as a finanCial establishment 
rendering services like saving and arranging petty financial assistance for its member for venturing into 
small time business like fish vending, live fish trade and cured fish sales. Thus a shy and introvert 
Smt.Roopavathy has transformed herself into a leader and organizer which not only helped to improve 
the socioeconomic status of her family and also of other members of her village. It is heartening to note 
that her SHG is not affiliated to any political party and at the same time they also command a 
considerable influence among all the political parties which operate in the village through their strong 
conviction on the developmental activities of self improvement. Yes it is very much fitting here to quote 
her as one of the role model tor the fisherwomen . 
7_ SrLGapala Penta~ma belonging to Mypadu of Uppada hamlet of Kakinada. 
Sri GspaJa Pentamll1 · ts a 46 year old Isherwornan living VJ lth her 5'on and daughter in 
'aw in a ,gmall fishing village called Mypa~1.J . Her husband expired dl.H'ing, her young a.ge and sha was 
forced to ea rM herself a tiv ll1g hrough Msh vending and doing fishery related act;vil~es of some sort or 
other. A urning po nt In Yer life' eame wl'1etl she got tra ined In net mending offered by state Inshlute of 
Flshe [as Technology, Kakinada, WIth the baCkground she planned to start a net making unit of her own 
In lell' v lll~~_ Sh approa,cl:led the co-operative banks or loans through DWCRA which is a Sel Help 
Group supfjorled by the Sl~te GO'(fernmet:1t. With the rinancial assistance obtcuned she started a small net 
mOlkins uni fn her hut by -empJoyin~ !'tree fishelWomenat a wage rate of RsAO per day. Now she s 
plannIng to expand h~r unit by employing more flsherwomen. Her interest hard work and motivat.ion by 
the Ins itut enal Organlsatfons saw her emerge as.a successfu l en1repreneur from an average individual 
She has some aspirations like diversifying her enterprise in value added fish products after getting trained 
in that field. She is also seeking finanCial help to attempt the new venture. 
Conclusion 
Woman is an economic partner to man, besides biological and social roles performed. 
Fisherwomen due to the emergence of nuclear families with increased cost of living and needs of the 
family are taking up small business and trade to supplement their income and standard of living. But 
when it comes to entrepreneurship, still man seems to dominate the entrepreneurial world. 
Entrepreneurship is not simply a masculine job. Woman too is equally endowed with the required qualities 
and managerial abilities that matter in successful entrepreneurship. The statuesque is gradually 
chan!;ling and time has come when one starts thinking, exploring and working towards the woman 
entrepreneurship. 
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